












































































































































16 Forp DeaLes anp Service Fieln

Januury, 1927

He set his chin. “I know. But we've been
wanting that car for a long time.”

“Are you going to build a place for it?” I
asked.

“Oh we'll run it into the shed out there,” he
said.  “It'll keep the worst off.”

That shed stood just outside, offering the
scanticst protection. ‘The new car would look
jike thirty cents In a short while. In every sense
it was uneconomical of him lo buy it; the thing
was to make him see it that way. My argu-
ment would have to fit both him and his wile,
because her mind was marde up on the expensive
buy, too.

“Look here,” 1 said, taking vut a blank pad,
“what i3 your average yield per acre here?"

He considered.  “Say ten dellars. Sometimes
a little better than that. That's the average.”

“All right.” 1 wrote some figures on the pad.
“You're planning 1o pay three hundred dollars
more than my price for this car, aren’t your”

He nodded,

“Then,” T went on, “that means, at an average
of ten dollars per acre, you are planning to put
in all the sweal it takes to farm thirty of vour
acres in order to pay for it. 1 some of your
crop doesn’t turn out as well as average, it'll take
mere than thirty acres to pay for it, That's a
lut of sweat.”

HE hadn't thought of it that way. DPuiting it

in terms of actual labor as the farmer
knows it through the blistering summer days,
was somcthing clse again. He got interested in
figuring too. Moreover, considering his side of
it, all the work he was going Lo have to pul in,
convinced him that I had his interests at heart
and. consequently, that | knew what 1 was talk-
ing about.

1t is climbing the fence that counts. When
the prospect knows you are talking from his
angle, are weighing his problems, are thinking
about the advantage to him, and trying to save
money for him. he begins to get interested in ynu
and vour product, Ywuu can’t impress them wilh
an advertising splorge, or anything else that
brings undue attention vour way, becavse it is
apt to bring the wrong kind of attentiouv. To
their way of thinking, it is extravagant. They
figure you arc making too much money anyway.
The only way they want to be impressed is by
yvour gravity and caution, They admire that. It
12 part of their code of conservatism.

Of course we advertise in the local and county
papers.  Bot every month we send out a bulletin.
This carries  everything—notice that Mrs. B
wants tn sell 4 coop of hrooder chicks, that Farmer
S is in the market fur a mare, and all the other
items that make up the exchange in a country
community, In other words, it is localized, car-
rying very little of the general bulletin matter
that would make it just annther circular from
the Sturr Ford Agency. It is handled on a news
basis so that they will watch for it, will begin to
see my business as part of their community life
and not the impudence of a city upstart.

When winter comes, circulars aplenty go to the
farmers from my desk. No one likes to get mail
better than the farmer. Not in summer, for he
has ample to keep him busy then. But in the
winter when he can’t do much outside. Then he
reads everything that comes. Then he has time
to weigh it and consider its application to his
needs. He is in a ripe mind over it when you
come around and bring it up to him face to face,
Besides, mail in his box puts him in touch. That
mailing must be carefully individual; you miss
the puint by making it ndifferent,

Last year at the County Fair a Chesterwhite sow
took the hog prize. A good many admired that
pig, though few of the farmers about have reg-
istered stock. While it pays to breed them, they
cost a gnod deal in the beginving. I hought that
sow and her litter, and 1 announced that I would
give away the females to farmer applicants to
breed during the next year. In giving away these
young pigs, I held the right to all the females
in the resultavt litter, or half the litter; in other
words, a litter averages seven to ten pigs; if
four out of ten were females, these came back
to me together with one male. These seguent
pigs I again turned over to applicants who were
reliable and sincere in their wish to bring reg-
istered stock onto their farm, selling what males
there were.

1t makes an endless chain and accrues me 2
good many pigs. It is an influence with the farm-
er for registered stock, gives him a start in i,
and argues for my sincerity as a member of the
community. Moreover, it is obviously not
“plumb foclishness”™ on my part, for when he
begins to figure out hew well off in pigs I must
be, he is bound to think it a good stroke of
husiness.

CR tractor demonstration last Spring threat-

encd to be a failure, for although the weather
preceding it gave every evidence of continued
mildness, on the day in question the ground was
gripped in a tight frost and it was snowing and
generally disagreeable. But we went through
with it with every semblance of enthusiasm. It
was held on the lawn of an old farm right in
town. We couldn’'t work any of the machines, of
course, but they were there for everyone to
see. Then we had Chef, a big negro imported
from upstate—a curivsity in himself, for there
are nu negroes in Sauk Center—to do the barbe-
cuing. A whole steer turned on the spit. And
the gond will generated by that big feed is stead-
ily apparent.

A little later last Spring, we put on an auto-
mohile show, the first ever held here. It was a
miniature of the big one being held at the same
time in the East, and the five dealers in other
makes here put up their new models, too. Even
in this no great outlay was necessary. Inex-
pensive paper decorations from Minneapolis
decorated the old armory here to beat the band,
and the ladies of the church used ihe occasion for
a benefit and sold refreshments. A charge of
ten cents for each dance more than paid for the
show expense.


































































































































































































































































